YIS AlCHS] MR wer
tHo| oA Master Class

NCS HFIE : 10010101 ¥

1. NCS 2|8 3|2 OiR

EISU2 71AUS] B2 MU AE D01 MISHSE A E A ASH0
XISEQ et NS ARt JPOICHL 22 W, SAUTS 28, MM BE,
Aeie] U AIREIZIE Q010 7|%e] DiE SOt 22D1X] AH0H 21018t

=,

2 B @

ys
o, EHE

@ ==

3
ol 2L

HEeE

e (=)
28 (¥%9)
3T (H2)
4T (22))

SEHA| (e

Be B

6l (H1gR)

LHE
HUIS

MY DAE EA010 HE U MU[AE HStD
Aot Mz DS F Eehls AT

WIS, B2BS A, BU?IN, Account Manager,
Key Account Manager, 3% £te|

2. AT AR EH 8

=3 23 2 8
SN ~14 DA, NBES, SUWS XN
wolEe §Y 1~3¢1 XIQHM B, it A, D222
MYAYA, KAM 3~641 YD 22|, BATY 33
THEE 7-10¢1 DHE 2|, Eate|, gt
SRS 10~1544 TUZEE 29, NZTE 28
HALYN(CSO) 1541 0|4 719 SUTE BF A AW



3. 3FNE 3=

250

ABH T2}

4547
el Ba|x}

e

F2 oE e 9%
o Ay D W2 « HELIAIO|M
« HIE 2 MUIA 204 « Igj|FHE| O] M
. NG Y . DAY
- BHUS 7IK « 712 SHorle
=9 o o1z JHy
.« DA LIX 2y » MOt X4 53
« MICHA =Y - §¥01s
« Al B - CRM &2
« ¥7| D2gke| - AlZEY
F82 98 e 97
« B D2Y e « JEPE AR
- OiE |1 el o AIEe| Y
. UMY 43 » C0[E] B4
o TUH SAAH ZH - 2|6y
i@ B0}
G- [ s T
T B % (o]
SUBY | ARIYY  FYINY MY gwna



4. @R X A & U]

T
l.h CS Leaders
5 sseam
W moj2s
BBl EerPzm2IA
5. +8 ¥ FH IR
AT} N7
©e®
llll (/@
. B2B MIY¥X . CRM &8
. YA .« DAAY(CX)
. I2J|Z4E| O] . VOC 212

6. AP Yot

gao
SRYUEEOIE

-

SR A1 BT
CHerArE 2104
SRMMMEY

CIXNS

]

« Al SYES

« CIXIS OBIE

- ClOJE| B4

V /O\ @, ‘I'
* &>
FHEX|H MHEZ 22121 HFLIE|
HEFE N2 A B3| AN M7} s HIEHAE
Y oA XA T1HES 38 AR

l’é}

O|HM HAT
Ol A/Xt2M
A sy

Bl
A2
2P| @ X2
AAAS
IIUYND

e
o
s

« gage)

. RA

« 2322

— 2

sa#e

NCS 718t 28

= A B

s



7. #8288 4¥ At

) &

"1 ’ &
#00 0]00 %00
B2 SAYW T2 HEY
i ‘ -
IUBY B B2BY ALY
(214) (3¢) (41)
2| % KAM &7 2%}

8. 555 &F 88 Al

At R NeEY A3}
~ A !
@\ Bol AFRHA WE AIEHEA, DAY, 224713 o A% NE R
oha
— I 24| THE(| O] M, KOt Zhad, FFEB YA
BE  metdpT wE S XA BB 2% A2 g
®e = DHHR2|(CRM), AL B0t L
gm 1 2ABAARX HSLIHO| A A OHES YA
MatRt2), Cio|Ef 24, OHE 415
@ RN A S X2} Aley A% HE S o



	슬라이드 1
	슬라이드 2
	슬라이드 3
	슬라이드 4

